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HOW OUR PAY-PER-LEAD PROGRAM WORKS

Collaborate on Goals: Begin by discussing your lead 
generation targets with an Account Executive to set a 
clear objective.

Custom Landing Page: We design a dedicated landing 
page to showcase your content and capture leads 
effectively.

Strategic Promotion: Our marketing experts deploy your 
content across multiple channels to attract the right 
audience and meet your lead goals.

Ongoing Lead Delivery: Receive regular updates with new 
leads each week until your campaign reaches completion.

Proven Success 
with Our
Pay-Per-Lead 
Program
Our Pay-Per-Lead program at The Scientist delivers 
guaranteed, high-quality leads tailored to your 
specific marketing objectives. By leveraging our 
expertise and targeted strategies, we ensure a 
reliable solution that effectively meets your lead 
generation goals and drives impactful results.

Biomodal, a biotech leader in multiomic technologies 
for disease research, set a goal to generate 50 Targeted 
Marketing Qualified Leads. We developed a strategic 
marketing plan using Biomodal’s high-quality educational 
content, leveraging all our channels—emails, newsletters, 
website listings, and social media. 

Our focused approach exceeded expectations, delivering a 
total of 168 leads, including 54 Targeted Marketing Qualified 
Leads and an additional 114 Marketing Qualified Leads,  
in less than 30 days.
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Our promotional strategies are crafted to 
align with the behavioral patterns of our 
audience. At The Scientist, we prioritize 
targeting individuals who have both 
consented and demonstrated recent interest 
in related content or products. This ensures 
our campaigns connect with a genuinely 
engaged audience, significantly enhancing the 
likelihood of conversion.

Connect with our expert sales team to explore 
how we can support your marketing goals.


